
What You’ll Receive: 
A predetermined direct mail piece will be sent monthly to a minimum of 200 clients and/or prospects. 
12 monthly mailings are broken out as follows:

Client Direct Program

January – Annual Review Letter 

February – EIA Newsletter

March – All About IRAs

April – CD Rollover Letter

May – Reaching Retirement Newsletter

June – Legacy Planning Letter

In addition to the 12 pieces above, a birthday letter 
will be sent to every client name 2 weeks before the 
client’s birthday (provided a birth date is provided). 
All personalized pieces will contain the agent’s name, 
company name and telephone number. They will be 
laser printed on 8 ½” x 11”, 4-color letterhead and mailed 
standard rate, in a full view envelope.

July – Trust Basics Newsletters

August – Tax Review Letter

September – Leaving a Legacy Newsletter

October – CD Rollover Letter

November – Thanksgiving Letter

December – Charitable Giving Letter

Are you looking for a way to stay in touch with your 
clients?  Do you have a prospect list that you want to 
continue to mail? GamePlan has developed a drip mail 
program that accomplishes just that. 

Your clients and prospects could receive something from 
you every month to remind them that you’re available to 
review and develop retirement plans. And the more you 
stay in front of them, the more business could come your 
way in the form of add-ons and referrals. All you need is 
a list of at least 200 names and addresses. If you have 
more, even better because there is no maximum to how 
many we’ll mail for you.

Don't waste another minute of your

time or dime of your money.

Do you ever wonder:

• Why am I paying taxes on money I'm not even using?

• Am I making the most of my IRA and 401(k) deductions?

• How can I reduce capital gains on highly appreciated assets?

• Am I going to be subject to the alternative minimum tax?

• Can I reduce my overall tax bill?

Questions like these may cause you concern until you know their answers. That's where

I may be of some help to you. There are key tax considerations and strategies that I'd like

to share with you that may answer some of these and other important tax questions.

Please call me today so we can arrange a meeting to review strategies that can save you

money and help foster your financial goals.

Sincerely,

Print Form

Criteria Used for Leads:

Data that you provide. (minimum of 200 names, no maximum)

Drip-Marketing SystemWhat is drip-marketing? It is a direct marketing strategy that involves consistent contact, such as sending out 

several promotional pieces over a period of time to a group of sales leads and existing prospects. 

Is this process effective?Drip-marketing helps reduce the length of the sales cycle. An effective way to use drip marketing is to 

consistently do something each month to keep your name in front of your current and prospective clients. By 

doing this, you diminish the sales cycle and produce a steady amount of business. 

Why use drip-marketing?Some of the interesting statistics and rationale for drip-marketing include:
1. Sending regular, personalized mailings to clients and prospects averages a 48% increase in repeat sales 

(IBM study). 2. Seminar attendees won’t fall through the cracks. Follow-up mailings keep them interested until they are 

ready to buy. 3. You will maintain your image as a professional advisor with a full staff. 

4. Clients are less likely to leave you for another agent. 

5. Email marketing reaches clients and prospects more quickly, for less investment. 

How do you plan a drip-marketing campaign?
Drip-marketing requires a plan of action. Plan your drip-marketing campaign when planning your annual 

marketing calendar. The campaign should keep them aware of your products and services. Following a schedule 

throughout the year so your marketing is consistent; you never know when someone’s situation may change 

and a need for your services will be presented.  If you aren’t constantly reminding consumers you’re available, 

opportunities will be lost. 

HappyThanksgiving

A special greeting at Thanksgiving time to

express to you our sincere appreciation for

your confidence and loyalty.We are deeply thankful and extend to you

our best wishes for a happy and healthy

Thanksgiving Day.

Print Form

Qualifications: 

$300K issued in Allianz and/or ING annuity business, including add-ons. Issued business qualifies 
during any consecutive three-month period.

Call for more details! 800-886-4757


